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NEGOTIATING

POWER AND
AGGRESSION

Innovative Perspectives
on Political, Social and
Individual Conflict

19 Feb 2010, 14h -18h

Workshop with Prof. Andrew Samuels, DHL

Analytical Psychology, University of Essex

What are the key determinants that make power and aggression negotiable?
> Lecture, Critical Plenary Discussion, Interactive Exercise
= Perspectives from Sigmund Freud, ©C Jung, Political Science, Peace Mediation

Welcome  Dr. Yictor Mauer, Vice-Director C55-ETH Zurich

Meoderator John Hill, MA [Analytical Psychology, ISAPZURICH)

Plenuwm Dr. Marius Meukom [Clinical Psycholegy, Psychotherapy & Psychoanalysis UZH)
lic.theol. Bernard Sartorius [Analytical Psychology ISAPZURICH)
Dr. Myriam Dunn [Mew Risks Research Unit C55-ETH Zurich)
Dr. Simon Masen [Mediation Support Project CS5-ETH Zurich)

ETH Ziirich Register by 20 Jan 2010
Rimistrasse 101 with Damiano Sguaitamatti
Semper Aula, HG G 60  spuaitamatti @sipo.gess.ethz.ch

Open to the Public * Entry Gratis

The International Scheol of Analytical Psychology Zurich * Universitit Ziirich
ETH Zurich * Center for Security Studies-ETH Zurich

Fruhling 2010 Spring





